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AnHoramusi. B crarbe paccMmarpuBaroTcs mnpoOsemsl ucnonb3zoBaHus CRM-
MapKeTHHra Kak ¢akropa oOecrneueHHus KOHKYPEHTOCIOCOOHOCTH OpraHU3allvu.
CRM-mapkeTuHT SBISETCS MOMYJISIPHBIM U BBICOKO d(PPEKTUBHBIM HHCTPYMEHTOM
pcain3anuu MapKeTHHFOBOﬁ CTPAaTerui KOMIIaHUU. Bricokas OCHHOCTh AAHHOI'O
HHCTPYMCHTA 3aKJII04YacTCA B cro OTHOCHUTEIBbHOH 9KOHOMHUYHOCTHU B

COIIOCTaBJICHUH C TpaaIuIMOHHBIMHA METOdaMHU IIPUBJICYCHUA HOBBIX
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notrpeduresneil. AKTUBHbIE HU(POBBIE MPEOOPa30BaAHUA SKOHOMHUECKON CHUCTEMBbI

npeaycMaTpuBaloT Bo3pacTaHue AS(P(PEeKTUBHOCTH HUGPOBBIX HHCTPYMEHTOB
KOMMYHHKAIMH, B yrucie kotopbiM CRM-mapketunr. Llens pabotel: 000CHOBATH
HCIIOJIb30BaHUE CRM-mapkeTuHra KaK ¢daktopa oOecrieyeHus
KOHKYPEHTOCTIOCOOHOCTH OpraHu3ainuu. MeToabl UCCIEI0BAHMS: aHAIU3 U CUHTE3,
KPUTUYECKOE OCMBICIICHHE HAay4YHbIX ITyOJIHMKAalUi B pacCMaTpuBaeMon o0JacTH, a
TaKXe MPAKTUKHU NEATEIBbHOCTH OpPraHU3alui, BHEIPUBIINX TexHOJOTMHM CRM-
MapKETHHTA.

CrpykTypa HCCIENOBaHHsA BKIIOYAET IIOATAIIHOE PACKPBITUE CIEAYIOIIUX
BOIPOCOB:  OIpPENEICHUE OCHOBHBIX  (DPAKTOPOB  KOHKYPEHTOCIIOCOOHOCTH
COBPEMEHHBIX OpraHU3ALMI Ha IPUMEPE MPOJIYKTOBOIO PUTEIIIA; XapaKTEepUCTUKA
HauOoJiee MOMyJSIpHBIX HHCTpyMeHTOB CRM-MapkeTHHra ¢ TOYKH 3pEHHUS HX
BJIMSIHUSI HA KOHKYPEHTOCIIOCOOHOCTh OpraHU3alluy.

PesynbraTel HcciienoOBaHUSA: ONpPENENICHbI OCHOBHbIE IpemmymiectBa CRM
KaMIIaHW B CpPaBHEHUWU C KaMIAHUSAMHU 110 MPUBIICUYCHHUIO HOBBIX KIIMEHTOB;
BBIJICJICHBI [TapaMeTPbl KOHKYPEHTOCIIOCOOHOCTH, HAa KOTOPbIE OKA3bIBAET BIUSHUE
CRM-cucrema. O60CHOBaHBI IKOHOMHUYECKHE W KOHKYpEHTHBbIE 3(PGhEKTh OT
ucrnonb3oBanusi CRM-mapketunra Ha mnpuMmepe yaauHbIX KEMCOB B 00JacTu
pa3pabotku u peanuzaiuun CRM-ctpareruu. BbisiBieHa CBSI3b HCMOJIb30BaHUS
uHcTpyMeHTOB CRM-mMapkeTrHra ©  TMOJOKUTEIBHOW  JTUHAMHKMA — TaKHX
noKasarelsiel, Kak: BbIpyuka Ha ogHoro kiaueHta; ROI pedepanbHoil mporpamMmsl.
Kommneke 3Q¢pekToB, KOTOpblE MOKHO MHOJYYUTh B PE3yibTaTe MPUMEHEHUS
CRM-mapkeTuHra  TMO3BOJSIET  TOBOPUTH O  BO3MOXKHOM  TPUPOCTE
KOHKYPEHTOCOCOOHOCTH opranu3auuid. KitoueBsiM ¢akTopoM ycriexa B JaHHOM
cllydae sIBJIsieTCsl Hallm4yre 0a30BOM JIOSITBHOCTH YK€ UMEIOIIUXCS KIIMEHTOB.
Abstract. The article discusses the problems of using CRM marketing as a factor
in ensuring the competitiveness of an organization. CRM marketing is a popular
and highly effective tool for implementing a company's marketing strategy. The

high value of this tool lies in its relative cost-effectiveness in comparison with
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traditional methods of attracting new consumers. Active digital transformations of

the economic system involve increasing the effectiveness of digital communication
tools, including CRM marketing. The purpose of the work: to substantiate the use
of CRM marketing as a factor in ensuring the competitiveness of the organization.
Research methods: analysis and synthesis, critical understanding of scientific
publications in the field under consideration, as well as the practices of
organizations that have implemented CRM marketing technologies.

The structure of the study includes a step-by-step disclosure of the following
issues: identification of the main factors of competitiveness of modern
organizations using the example of grocery retail; characteristics of the most
popular CRM marketing tools in terms of their impact on the competitiveness of
the organization.

Research results: the main advantages of CRM campaigns in comparison with
campaigns to attract new customers are identified; competitiveness parameters that
are influenced by the CRM system are highlighted. The economic and competitive
effects of using CRM marketing are substantiated using the example of successful
cases in the field of CRM strategy development and implementation. The
relationship between the use of CRM marketing tools and the positive dynamics of
indicators such as revenue per customer and the ROI of the referral program has
been revealed. The complex of effects that can be obtained as a result of the use of
CRM marketing allows us to talk about a possible increase in the competitiveness
of organizations.

KiaroueBbie ciaoBa: meauanHQIIAIUs, MOOWIbHOE TpUIIOKEeHHEe, pedepanbHas
nporpamma, IudpoBoit npodwmis kiueHta, yar-60t, CRM-mapketunr, CRM-
CUCTCMaA

Keywords: media inflation, mobile application, referral program, digital client
profile, chatbot, CRM marketing, CRM system
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BBEJIEHUE

Ha coBpeMeHHOM »3Tane pa3BUTUS JKOHOMHUKH KOHKYPEHTOCIOCOOHOCTD
OpraHu3allid ONpeNeseT BO3MOXXHOCTH BBDKHMBAHHUS M pa3BuUTUs OusHeca. B
TEeKylIed CHUTyalldd BHEIIHS Cpella HMMEET O4YEeHb BBICOKYIO CTEIEHb
HEONPENEJICHHOCTH M 3a4acTyl0 HETaTMBHO  BIUSAET HA  pealld3aluio
CTPAaTEeTUYCCKUX TIee opranm3anueid. AKTyalabHOCTh wucHoib3oBaHus CRM-
MapKeTUHra TaKXe BO3pPAcTacT B CBSI3M C POCTOM HHQISIUOHHBIX PHUCKOB B
meanacepe. Crenuanuctel KOHCTATUPYIOT MPHUCYTCTBHE — TajONUPYIOLIEH
MeauanHpsauuu B Poccun [1]. CornmacHo nanHeiM moptana Adindex, cpemHsis
MenranHGIAIMA 0 BceM KaHaIaM pekinaMbl B 2024 romy coctasmia 25-30%'. Ha
¢dbone oOmero ypoBHs uHpusanuu B P®D, cocraBuBmiero B 2024 roxy 9,25%,
NOKa3aTelb CTOMMOCTU PEKJIAMHBIX CpPEACTB JIEMOHCTPUPYET TEHJECHLUHU
OIIEPEXKAIOLIErO POCTA.

Takue ycnoBus TpeOYOT OT OpraHu3anuii  0OecreyeHusi BBICOKOU
aJlaliTUBHOCTH, HEOOXOJIMMO H3BICKMBaTh BCE BO3MOKHBIE PECYpPChl, KOTOpBIE
MOTYT OO€CHNeUYuTh NONJAEPKAHUE WM POCT KOHKYPEHTOCIIOCOOHOCTH C
HauMEHbIIMMU 3aTpatamu. OTHUM U3 TaKux pecypcoB siBisgercs CRM-mapkeTuHr,
KOTOPBIN BKJIIOUAET B ce0s cienyromue chepbl ASSITENbHOCTH KOMIAHUU: CIIOCO0
peann3alnri MapKETHUHTa B3aMMOOTHOMIEHHWM [2, 3]; MeXaHW3M MOBBIIICHHS
3G ()EKTUBHOCTH  yOpPaBICHUS MApPKETHUHIOM [4]; yJIydIIeHHs CEepPBHUCHOTO
obciykuBanus [5]; moBsieHne 3(h(HEKTUBHOCTH yIpaBieHUs opraHu3ammei [6].
Bce ynomsiHyThle acneKTbl AESATENBHOCTH BIMAIOT Ha KOHKYPEHTOCIOCOOHOCTh
OpraHu3allid, 4YTO0 U OOYCIOBMJIO TIOCTAHOBKY II€TM paboOThl: OO0OCHOBATH
MCIIOJIb30BaHNE CRM-mapkeTuHra Kak ¢daktopa oOecrieyeHus
KOHKYPEHTOCIIOCOOHOCTH OpraHu3alluy.

3amaun MCCIIEIOBAHUS, OMNpPENEIUBIINE €ro CTPYKTYpYy: OXapaKTepHU30BaTh
HauOoJsiee mnonyysipHble MHCTpyMeHThl CRM-MapkeTuHra; mokas3aTh BIUSHUE

uHcTpyMeHTOB CRM-MapkeTnHra Ha KOHKYPEHTOCTIOCOOHOCTh OpTraHU3aIlHH.

Pexamublii peiHOK yBennuuThes HA 23-42% B 2025 rony. [Dnexrponnsiii pecype] // AdIndex.ru. 2024. 19 cenr.
URL.: https://adindex.ru/news/researches/2024/09/19/325739.phtml (nara o6pamenus: 06.04.2025)
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B uccnenoBaHnM MCOIB30BaHBI METOMIBI TEOPETUYECKOTO YPOBHS: aHAIU3 U

CUHTE3 HAyYHBIX KOHUEMUIUN, KPUTHUYECKOE OCMBICIEHUE OTEYECTBEHHOTO OIbITa
BHenpeHust CRM-mapkeTuHra, a TakKe aHaliu3 KEHCOB KOMITAaHUU.
PE3VJIBTATBI 1 OBCYXIAEHUA

MOXHO COrjJacuThCS C MHEHHUEM POCCHUUCKUX HCCIeAoBaTeneld, KOTOphIe
M0JIararoT, YTO MapaMeTpbl KOHKYPEHTOCIOCOOHOCTH OPraHM3allid BKIIIOYAIOT B
ceOsi: MOTpeOUTENbCKUE XapaKTEpPUCTUKU TOBapa, IMPOJAYKTa, NPOABUKEHUE,
peknama, 1eHa [7]. bonpmioe 3HaueHHME UMEIOT HMUIKEBBIE XapaKTEPUCTHKH,
KOTOpble (hOPMHUPYIOTCS MOJ BO3JECHCTBHEM OIbITA MCIOJIb30BAHUS MPOJYKTa, a
TaKk)Ke pekjiaMHOM cocrtaBisoniet  [8].  Opranuzamnus, umewomas  Oolee
IPUBJIEKATEIbHBI UMUK UMEET OOJIbIlIE BO3MOYKHOCTEHN MPUBJIEYb KIUEHTOB. Y
TAaKOW OpPraHM3alLlMU BBIILIE CTEIIEHb JOBEPUsS KIMEHTOB, COOTBETCTBEHHO, PACTET U
UX JIOSUTBHOCTD, & TAK)KE JOXO/bl KOMIIAHNUU U €€ YKOHOMHUYECKasl yCTONYUBOCTb.

Cornacio Teopun Maiikna Iloprepa, kaxxagas opraHuzamus B CBOEH
NEATEIbHOCTH  CTAJKUBACTCA C  BIUSHHUEM IITM  CWJ,  OINPEHEIIFOLINX
KOHKYPEHIIMIO B OTPACIIH:

- YIp03a MOSBJICHUS HOBBIX KOHKYPEHTOB;

- yIp03a €O CTOPOHBI TOBAPOB MJIM yCIIyT-3aMEHUTENEH;

- CWJIa TOpra MOCTaBILIUKOB;

- CUJIa TOpra MOKYIIaTeNen;

- COTNICPHUYECTBO YK€ UMEIONIUXCS KOHKYPEHTOB MEXTy co0oit [9].

JIrobass oTpacib B TOM WIM MHOW CTENEHU TOJBEPKEHA BIIUSHHUIO
MEPEUYUCIICHHBIX CHJI, OJIHAKO CTENEHb BIMSHUSA KaXJOW W3 HHUX pa3lindyHa U
onpeaensieTcs: cnenu@UKo KOHKYPEHIIMM B OTPACIN U OCOOCHHOCTSIMHU TEKYIIEH
cutyaunu. Hanpumep, B HacTosIlee BpeMsl aKTUBHO pacTeT YMCIIO OpraHu3aliui,
3aHATBIX AJIEKTPOHHON TOPIOBJIEH, YTO MOBBIIIAET YIpo3y MOSBICHUS HOBBIX
KOHKYpEHTOB B AaHHOUN cdepe. Hampumep, B chepe puTHeca M MeTUIIMHCKHUX
71a00paTOPHBIX HCCIEIOBAHUMN, KOHKYPEHIIUSI 3HAYUTEIBHO HUXKE, O YeM TOBOPSAT

naHHble uccienopannii Coep Anamutuku [10].
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Taxke M.Iloprep ykas3piBaeT Ha  HEOOXOJUMOCTh  yCTAHABJIHMBATH

JIOBEPUTEIIbHbIE B3aUMOJCHCTBUS MEXKIYy KOMIIAHMSIMU M OOIIECTBOM, YTO
ycnenHo pemaercs npu nomonu CRM mapkerunra. Y cToiunBoe pa3BUTHE CaMO
MOET paccMaTpuBaTbCid Kak (akTop KOHKypeHTocnoco6HOCTH2, MTOCKOJIBKY
BKJIIOYAET B c€0s 3JIEMEHThI B3aUMOJCHCTBUS ¢ OOILIIECTBEHHOCTHIO.

CoBpeMeHHBIE OpraHW3alUi KOHKYPUPYIOT APYT C APYIrOM M B 00JacTH
uudpoBoil TpaHchopmanyu, UdpPoBas 3pENOCTh SABISETCS HOBBIM MapamMeTpOM
KOHKypeHTocnocoOHOcTH [11], Ha KOTOpEIN Takke oka3biBaeT cBoe BiausiHue CRM
MApKETHHT.

B nactosimee Bpemst cucteMa CRM-mapkeTwHra paccMaTpUBaeTCs ropasio
mype, 4YeM €€  HW3HayalbHas, Yy3Kasd  TpPaKTOBKAa KakK  YIPABJIICHHUE
B3auMoOOTHOIIeHUs MU ¢ kiaueHTamu «Customer Relationship Management» u
peaycMaTpuBaeT BKIIOYEHHE KIMEHTOB B PHIHOYHYIO JKOCHCTEMY Ou3Heca,
yriyOJieHue B3aUMOJEHCTBUN C KJIMEHTaMH, T[E€pexXoJ Ha MapTHEPCKUE
OTHOIIEHUS, COBMECTHOE (DOPMUPOBAHUE MPOAYKTA.

MoxHo ouenuTh BnugHue CRM-mapkeTuHra Ha KOHKYPEHTHBIE CUJIbI OTPACIIH

MPOYKTOBOTO puteitna (tadm. 1):

Tabmuua 1. Biussnue CRM-MapkeTHHra Ha KOHKYPEHTHbIE CHJIbI B OTPAC/IHU

NPOAYKTOBOI0 pPUTEHIA

HanmeHoBaHue CHIIBI Xap AKTCP BJIIMSAHUA

erosa IOSIBJICHHUA | 3a CUET NOBBIINICHUS CTEIIEHU JIOSJIBHOCTH COKpamacTCsa CTCICHDb
HOBBIX KOHKYPCHTOB BIUSIHHSA. BbICOKas IOSIbHOCTh HOTpe6I/ITeJ'IeI\/'I MIO3BOJIACT CHHU3HUTDH

JIOJTIO JIFOJIeH, BEIOMPAIOIINX TOBAPhl WM YCIYTH KOHKYpPEHTA.

Yrpo3a co CTOpOHBI|3a CuUeT NOBBIMIEHHUS CTENEHU JOSIBHOCTH COKPAIAeTCs CTEHEeHb
bupM, IEHCTBYIONMX | BIUSHUS.

B OTpaciin HpI/I IIOMOIIHN CTPaTCru4CCKOro )51 KOHKYPCHTHOT'O aHajJu3a

Esg-peiiTuHr Kak (akTop MOBBIMIEHNS! KOHKypeHTocrocooHocty kommannu / E. K. I'pomresa, H. b. I'pomesa, U.

A. Bonrenkos, K. B. EBcrudeiikun / busnec-o0pazoBanue B skoHomuke 3HaHuil. — 2021. — Ne 3(20). — C. 29-32. —
EDN FXYEJI.
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BBICTpAaWBaeTCS KOHKYPEHTHas TO3WIMS © BeAercsa pabora ¢
COOCTBEHHOM IICJICBOM ayJIUTOpHEH. ITO TIO3BOJSET YUYUTHIBATH
MOTEHIIUAJILHO OIACHbIE JEHCTBHS KOHKYPEHTOB M CBOEBPEMEHHO Ha

HHUX pCarupoBaThb.

Cuna topra | [lonnepxanue XopomMx B3aMMOOTHOIIEHUH mocpeactBoM CRM-
MOCTaBIIMKOB MapKeTHHIa CHI)KAeT CHITy Topra

Cuna topra | CRM-MapkeTuHr mo3BoOJII€T MHIMBUIYaIU3UPOBATh MpEAJIOKEHUE, a
MOKYyTaTenen TaK)Ke MOBBILIATh YPOBEHb YJOBIETBOPEHHOCTH KJIMEHTOB MOCPEICTBOM

(hopMUpOBaHHSI ONIPEJICIICHHOTO YPOBHSI CepBHUCA

VYrpoza co ctoponsl | [IoCTOSIHHBIE MOHUTOPMHI MHEHHsI KIMEHTOB mnocpeactBom CRM-

TOBAPOB-3aMECHUTENEH | MAPKETUHIA COKPAIAET BJIUSHUE JAHHOMW CHJIbI

Taxkum oOpazoMm, noj BozaeiicTBueM CRM-mapkeTHTa CHUXKAETCS JaBlICHUE
KOHKYPEHTHBIX CHJI OTpaclid, a 3HAYUT KOMITAHHS MOXKET TOBBICHTH CBOIO
KOHKYPEHTOCTIOCOOHOCTb.

KOHKYpeHTOCTIOCOOHOCTh ~ MPEANPHATHH  BO  MHOTOM  3aBHUCHT  OT
2 ()EKTUBHOCTH MaApKETUHTOBOW CTPAaTeTMd M BO3MOXKHOCTH TIOCTPOCHHS
JIOJITOCPOYHBIX OJIArOMPUSATHBIX OTHOIIEHUHN C KJIMEHTaAMHU.

Bo Bpems BHemIHeH TypOyJIEHTHOCTH OpTaHU3allUNA CTPEMSITCS:

1) CokpaTuTh 3aTpaThl Ha OCYIIECTBICHHE MAPKETUHTOBBIX MEPOIPUSTUN IS
MPUBJICUCHUS] HOBBIX KIIMEHTOB.

2) Ucnonp30BaTh CyMIECTBYIONIYIO 0a3y KIMEHTOB B KaueCTBE OCHOBHOTO KaHaja
cObITa MPOYKIIUU UM YCIIYT, YTO MPEIBABISICT OONbIINE TPEOOBAHUS K BHIOODPY
HanOoJsee 2 (PEKTUBHBIX U SKOHOMUYHBIX HHCTPYMEeHTOB CRM-MapkeTHHra.

bonbmoe 3HaueHWEe WMEET TIOCTPOCHHE JOJTOCPOYHBIX OTHOIIEHUH C
KJIIMEHTaMHU B CBSI3M C TNPHUCYTCTBUEM MeauanHOsanuu. MeaunanHpIsIuUs - 3To
MIPOIIECC POCTa CTOMMOCTH Pa3MEIICHUs PEKJIaMbl B Pa3IMYHbBIX KaHajgaX. Takum
0o0pa3oM, KOMITAHWHU, pa3MEUIaloINe peKIaMy TOJydJaloT MEHbIee KOJUYECTBO
PEKJIAaMHOTO WHBEHTAps MPU HEM3MEHHOCTH 3aTpaT Ha MpOJBIKEHHE. B CBs3M ¢

9TUM BaXXHO TAKXKXC paCCMOTPCTb IOHATHEC HOHHUT-3KOHOMHUKHU. FOunT-3x0HOMMKA
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(unit economics) — »93To0 mMOAXOA K DKOHOMHYECKOMY MOJICIHPOBAHHUIO,

(boxycHupyOImUics Ha BAJIOBOW NMPUOBUIM pa3IMYHbIX HAIpaBICHUN Ou3Heca yepes
aHAIN3 TPHOBUTM B pacueTe Ha OHOro KimeHta.’ TakuM 06pasoM, IOHHT-
DKOHOMHMKA OpraHW3alMM IIOJBEpPKEHA HM3MEHEHUsAM. PyKOBOJACTBO KOMIIaHUMI
3aKJIaJIbIBAET B CTOMMOCThH NPUBJICYECHUS KiueHTa (aktop meauanHpasauuu. C
YU4ETOM TeKylleld MeauanH@usauuu Ha ypoBHE 25%, mns s¢ddekTuBHON pabOTHI
IOHUT-KOHOMUKH TMPEIIPHUATHSA, CyMMa JTOXOJOB, IOJYYEHHBIX KOMIIAHUEH OT
kiuenTa (LTV), Takxke AoKHA BBIPACTU HA COOTBETCTBYIOLLYIO BEJIMUUHY.

OAHUM U3 BAKHEWIIMX MHCTPYMEHTOB JIA pPEUICHUS 3aJad 3KOHOMHYECKH
O0OOCHOBAaHHOIO  NPOABIXKEHHUS U OOEcleueHus: KOHKYPEHTOCHOCOOHOCTH
NpEeAnpUATAA B TeKymux ycinoBusax sasisercas CRM cucrema. C ee momompbro
KOMITAaHUM MOTYT BBICTPAaWBaTh JIOJTOCPOYHBIE B3aUMOBBITOJAHBIE OTHOILEHHUS C
KJIMEHTAaMH, B PE3YJIBTATE YErO PACTET BBIPyYKa KOMIIAHUU.

CRM-MmapkeTuHr peaycMaTpuBaeT MCIIOJIb30BaHUE Pa3IUYHBIX
KOMMYHHUKATUBHBIX MHCTpyMeHTOB: CRM-cucremsl, miaaTgopMeHHbIE pECypChl,
MECCEH/IKEPbl, MOOWJIbHBIE TMPUIOKEHUS, CUCTEMbl aHAJTUTUKHU, YaT-OOTHI,
«yMmHBIe» CRM-cuctembl, pabortaroriue ¢ HCIOIb30BaHUEM MeTojoioruu Data
Mining u MalmmMHHOTO O0yUYEHUS.

[amee mnpoaHaIM3UpyeM BIMSHHE OTIEJIbHBIX HMHCTpyMeHTOB CRM-

MapKeTHUHTa Ha KOHKYPEHTOCIIOCOOHOCTh opranu3anuu (Tabi.2).

Tabnuua 2. Bausinue HHCTPYMEHTOB CRM-mapkeTHHra Ha

KOHKYPEHTOCIOCOOHOCTh OPraHU3aIHI

HanmveHnoBanue ITpumepsr Bnusinue Ha KOHKYPEHTOCIIOCOOHOCTh
UHCTPYMEHTBI
CRM-cucrema butpukc24, amoCRM, |Ilnatdopma ans ympaBieHHs OTHOIICHHSIMH C
Retail CRM. KIIMEHTaMH, B KOHTYpE KOTOPOH IPOUCXOIMT

B3aUMOJICUCTBUE, YYET W aHAJIUTHKA JIaHHBIX,
aBTOMAaTHU3AIUs MPOILECCOB.

% Meamenko H.II. DxoHoMuKa wHHOBamii: ydeOHuk/ I'masa 10/ FOHMT-5KOHOMHKZ M €& pONb B OLEHKE
3¢ (HEeKTHBHOCTH MPOABIKEHUST HHHOBaNMK/ DkoHoMu4eckuit pakynster MY umenn M.B. JlomonocoBa, 2025
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[Tnardopma UniSender, Sendsay. [ToBbillIeHHE  YPOBHS  JOBEPHUSl  MOCPEICTBOM
email- MOJJICP’KAaHUST B3aWMOJICHCTBUE 4Yepe3 TOYTOBHIE
MapKETHHTA. pacchUIKH, dbopMupoBaHus [IEPCOHAIIBHBIX
MPEJI0KEHU I
Meccenpxepsl TenerpamMm, BkonTakre, | [loBbiieHne OBICTPOTHI peakIMM Ha 3aIPOCHI
pOCT YpOBHSI CEpBHCA IIOCPEICTBOM OOMEHa
COOOIIEHUSIMU  JUIsl  OTMEpPAaTUBHOM  CBS3M  C
KJIMEHTAMH U MECCEH]IPKEeP-MapKETHUHTa
Cucremsl Sunexc Merpuxka, HNuctpymenTapuii 1iist coopa U aHajiv3a JaHHBIX O
AQHAJIUTUKH Google Analytics. noceTuTessix caiira. 1lo3BonsieT cBs3aTh IaHHbBIE
pa3HBIX  AHAIMTUYECKUX  CHCTEM,  YTOOBI
OpOCIHeAUTh MYyTh TOKYNaTeas OT IEepPBOro
KOHTaKTa /10 MOKYIIKH OHJIAlH WK oQuiaiiH
Pexnamuas SAunexc qupekt, VK [ToBbiIEeHNE Y3HAaBa€MOCTH OpraHu3aIuu,
cucreMa Pexnama IPOABMKEHHUE OpeHIa, pOCT YPOBHS MPOAAK
KourakTtHrie Envybox, Matomba. [Tomoraror  coOupaTh  KOHTAKTHBIC JIaHHbBIC
CHCTEMBI IIOCETUTEIIEH caiTa
KoncTpykTopbl [Tpumepsr: BorisBot u | YkperieHre B3aMMOACHCTBHIA C  KIMCHTAMH,
4aT-00TOB Smartbot Pro. MOBBIIIICHUE JIOSJIBHOCTH, YIIY4IIEHHE CEepBHCA,
BO3MOKHOCTbh YBEJIMYEHUE CKOPOCTH PEaKIMM Ha
3ampOoCHI
HNHCcTpyMEHTBI Yandex Forms, Google |IloBbimierne SPQHEKTUBHOCTH  KOHKYPEHTHOI'O
IUTst IpoBenieHus | Forms. aHanuza, cOOp MapKeTUHTOBOM MH(MOPMALIUU IS
OIIPOCOB, OCYHIECTBJICHUS  KOHKYPEHTHOM  CTpAaTEruu.
COOPITUKH U [To3BonsaroT ~ coOuparb,  oOpabaTeiBaTh U
arperaTopsl aHAJIM3UPOBaTh OOpaTHYIO CBSI3b, IPOBOJIUTH
OT3bIBOB MacCOBBIE OIPOCHI
MoOubHbIe Pa3pabatsiBaroTcs [To3BossArOT MOAJEPKUBATH IIOCTOSIHHOE
MPUIIOKEHUS WHMBH1yaJIbHO B3aMMOJIEUCTBHUE C KIMEHTaMHU

Eme omnum wunHcTpymMenToM CRM-MapkeTHHra SBISIETCS HHTETpalusi C

pa3IUYHBIMM  yIIpaBieHYeCKUMU cuctemamu. HHurterpamusa CRM-cuctemsl B

OM3HEC-TIPOIIECCHI

opranu3anuu (CKJIAACKON yd4eT, (uHaAHCOBas TOJUTHUKA,

aHaJINTHKa, nponamn) MO3BOJIUT €U ACTAJIbHO AHAJIMU3HUPOBATL MPCAITIOYTCHUSA

CBOUX KIIMCHTOB MW BBICTpAHMBATh HX BBaHMOJICfICTBHSI C KOMIIQHHMEH Ha OCHOBE

VHJIMBUTYaJIbHBIX 3aMpocoB. J[JIsI TOCTPOEHUsI TaKUX LEMNOYEK B3aUMOAECHUCTBUN C

KIIMECHTaMH

OpraHu3aluu

HeoOxoaumo:  uHTerpupoBath CRM  cucremy,
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omuppoBaTh U MPOAHAIMZUPOBATH TPOPWIN  CYIMIECTBYIOIMHUX KIHUEHTOB,

BBICTPOUTh  WHIUBUIYAIbHYIO KOMMYHHUKAIIMIO TIOJ  pa3Hble  CErMEHTHI
KIUEHTOB. Takass paboTra MO3BOIUT obOecneuuTh SHPEKTUBHYIO KOHKYPEHTHYIO
CTPATETUI0 TOCPEACTBOM CO3/IaHMS YHHMKAJIbHBIX TOBAPHBIX MPEIJIOKECHUN WU
oOecrieyeHus: MHIUBUYAJIM3UPOBAHHOTO MOAX0a K 3alpocaM KIHUEHTOB.

B kadectBe mnpuMepa ycmemrHoro wucnosib3oBaHusi CRM-cuctembl MOKHO
NPUBECTU TIPUMEP M3 MPAKTUKU €€ BHEApPEHUs B opraHuzanuu B cdepe dyn-
pereitna «TOKHO-CITY», koTopas YCHEIIHO OCYUIECTBWJIA IOJHBIA LHUKII
pazpabotku u peanmzauun CRM-ctpateruu. B xone BHenpenuss CRM-cuctemsl
CTaBWJIACh 3a/Jlaud MOBBICUTH YHMCJIO 3aKa30B W JOXOJ OT JOCTaBKH uepes
MOOUJIBHOE TIPUIIOKEHHUE.

Nucrpymenramu CRM-cuctembl « TOKMO-CITY» cranu:

- BHE/IpEHHE MOOMIIBHBIX YBEIOMIICHHIA;

- co3ganue nu@poBwIX Mpoduaei KIUNCHTOB;

- TMOJKIIOYEHHE TOBAPHBIX PEKOMEHAAIMI M peKiaMbl BHYTPH MOOMIBHOTO
npuioxenus (In-App);

- peanuzamus pedepanbHOi TporpaMmbl: HauuciieHne 300 O0HYyCHBIX OajuioB 3a
YCTaHOBKY MPHJIOKEHUS TOJIb30BATENI0, KOTOPBIN OTIIpaBui cchuiky U 300 6aioB
3apEeTUCTPUPOBABIIEMYCSI TIO CChUIKE MOJIb30BATEITIO.

3a mepuoj, paBHBIM 15 MecslaM KoMmmaHWeW OBLIM IMOJYyYEeHBI TaKHe
pe3ynbTaThl OT BHeApeHuss CRM-cucremsi:

- yAeNbHBIM BEC 3aKa30B Ha JOCTAaBKY IMOCPEJICTBOM MOOHUJIBHOTO MPHUIIOKCHUS
noctur 73%;

- 10JIsl MOOMJIBHBIX MyIEH B BhIpYUKke cocTaBuiua 14,9%;

- BBIPOCJIA BBIPYYKa C OJIHOTO KJIMEHTa Ha 2%);

- JTOJISI TOX0J1a OT MOOMIIBHOTO TIPUJIOKEHUS B 0011IeH BRIPYUYKH BbIpociia Ha 8%;

- ROI pedepanbHoii mporpammsl coctaBmaa 138%".

* 73% 3akasos gocraBki — u3 mpoxkenns. Kak TOKMO-CITY cTpouT MOGHIBHBI MapKeTHHr: mymm, In-App,
TOBapHBIE pEKOMEHAalmy, pedepanapHas mnporpamma - JKyprman Mindbox o pa3symHOM Oun3Hece
https://mindbox.ru/journal/cases/tokyo-city/

234



MockoBckHi 3KOHOMUYECKHi xypHail. Ne 5. 2025
Moscow economic journal. Ne 5. 2025
WuTerpamnus OusHec MpolueccoB KoMNaHuu B aHamuTuueckuii 010k CRM

CUCTEMBI MO3BOJIMJIA OTCIEIUTh U PACCUUTATh MOJYUYECHHBIE PE3YJbTAaThl B XOE
peanu3anuu MpOeKTa.

DTOT npuMep WLTIOCTpupyeT 3ppexkTuBHOCTh BHeApeHue CRM-cuctemsl.

Mo>kHO BBIIEIUTh OCHOBHBIE npeumyniecTBa CRM-kamnanuii B cpaBHEHUU C
KaMIaHUSAMU 10 MPUBJICYEHUIO HOBBIX KIINEHTOB:

Bo-niepBpiX, B OTIMYMM OT KIJIACCUYECKOW pEeKJIaMbl, KOMMYHHUKAIUS C
M0JIb30BATEJIEM SIBJISIETCA YCJIOBHO OECIUIATHOM, TaK KaK KOMIIAHUS OTIIPABISET
NyILI-yBEJOMIICHHS Ye€pe3 COOCTBEHHOE MPUIIOKEHUE. ,

Bo-BTOpBIX, KO3(p(GUIMEHTH KOHBEPCHMM B 3aKa3 JJs CYIIECTBYIOIIMX
KJIMEHTOB BBIIIE, YE€M NpPH MPHUBICYCHHH HOBBIX. OTO CBA3AHO C YXKeE
CYILECTBYIOILIEH JOSUIBHOCTBIO KIIMEHTOB OPTaHU3aL1U.

3AKJIFOYEHUE

CRM-cuctema  mO3BOJSIET  OpraHU3allid  TOBBICUTH  COOCTBEHHYIO
KOHKYPEHTOCIIOCOOHOCTh IyTEM CHM)KEHMS JIaBJICHUS KOHKYPEHTHBIX CHII
OTpaciu, YBEIUYEHHS JIOSJIBHOCTH KIMEHTOB, YCKOPEHMS B3aWMOJIECHCTBUN Ha
3alpoChl KJIMEHTOB, IIOBBIIMICHUS YPOBHSA CEPBUCA, YBEIWYEHHUS TOYHOCTH
CTPAaTErMYECKOr0 aHAIU3a.

CRM-cucrema mo3BoJsieT OpraHu3alyy MOBBIIIATh COOCTBEHHYIO BBIPYUKY 0€3
CYILIECTBEHHBIX peKJIaMHbIX 3arpaT. Kpome Toro, B pamkax CRM-mapkeTunra
NpEeANnpUsATHe MOXKET 00Jiee TOYHO MPOTHO3UPOBATh CPEIHEE KOJUYECTBO 3aKa30B
OT MOCTOSIHHBIX KJIIMEHTOB, TEM CaMbIM 0OecTieunBasi ce0e yCTOMYMBOE Pa3BUTHE.
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