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AHHOTAUMsA. ABTOMAaTH3WPOBAHHBIA MApKETUHI B POCCUMCKOM HWHTEPHET
CCrMCHTC — SBJICHUC, 3aCIIYKHBAIOIICC ocoboro BHUMaHus. Ha I[aHHBIﬁ MOMCECHT
BCEOOIIEH TEHACHIIMEH SIBISETCS MEepPeXo]l Ha KpyMHEHIIe OHJIaiH MmiaaTdhopMBl,
r7Ie BO3MOXXHO MPOJIBIXKEHUE MAJIOTO M CpeaHero ousHeca. ABTOMaTU3MpPOBAaHHbBIN
MapKETHUHT 3aHUMAaeT OOJIBIIIYIO0 HUIIY B pekiamMHou chepe. B wactHocTH, 0co00i
NOMYJSPHOCTBIO TOJB3YIOTCA CHOCOOBI HACTPOWKH aBTOBOPOHOK. K co3pganuio
aBTOBOPOHOK MpPHOErarT, KOrja mpoAaxu “B 700~ He paboTaloT U
MpEeANpUHUMATENh XOUYeT CO37aTh aBTOMATHU3MPOBAHHBIM TOTOK Tpaduka
KJIIMEHTOB Ha CBOM MPOAYKT WM yciayry. Eciv ToBOpUTH 00OOIIEHHO, TO
ABTOBOpOHKa [poaaK — 3TO ABHIKCHHUC KIIMCHTA I10 BOPOHKE IMPOAAK C IIOMOIIBIO
34paHCC 3alllITaHUPOBAHHBIX aBTOMATHYCCKHUX KacaHUM OT MOMEHTAa 3HAaKOMCTBa a0
npoaaxku. B maHHOW cTaTbe OyIeT paccMOTpEHA METOAOJIOTHSl MOCTPOCHUS
aBTOBOPOHOK M OCHOBHBIE Cephbl MPUMEHEHHS B POCCUICKOM CETMEHTE HHTEPHET
MapKeTHUHTa.

Abstract. Automated marketing in the Russian Internet segment is a phenomenon
that deserves special attention. At the moment, the general trend is to switch to the
largest online platforms, where it is possible to promote small and medium-sized
businesses. Automated marketing occupies a large niche in the advertising field. In
particular, the methods of setting up autoworks are particularly popular. The

creation of auto-stops is resorted to when sales “head-on” do not work and the
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entrepreneur wants to create an automated flow of customer traffic to his product
or service. Generally speaking, the Autowork of sales is the movement of the client
through the sales funnel with the help of pre—planned automatic touches from the
moment of acquaintance to the sale. This article will consider the methodology of
building autoworks and the main areas of application in the Russian segment of
Internet marketing.

KiroueBbie cioBa: ABTOBOPOHKA, HMHTCPHCT MAPKCTHHI, pOCCHﬁCKHﬁ CCI'MCHT,
KIIMUCHT

Keywords: avtovoronka, Internet marketing, Russian segment, client

Y10 Takoe aBTOBOPOHKA IO OIpeeeHHI0. TepMUH “aBTOBOPOHKA™ OBbLI
BBeneH Paccenom bpanconom (Russell Brunson) B CIILIA B mporecce HanucaHus
€ro KHUTM O HMHTEPHET MapKUTEHIe W aBTOBOpOHKax. KHura Oblia 4acThbio
BOpOoHKHM camoro Paccema. Kak mepBbiil miar B LENOYKM ACHCTBUN BOPOHKU OH
npeajiarail YuTaTeasiM KylMuThb €ro KHUry. TepMuH Obul OBICTPO B3SIT B 000OpPOT U
ceyac IIMPOKO HCIONb3YEeTCs B pPEKIaMHOM Ou3Hece i1 00O03HA4YeHHs
aBTOMATUYECKOr0 MeXaHH3Ma Mpojax ToBapa uin yciyru. Urak, chopmynupyem
caM TE€pMHUH. ABTOBOPOHKAa — 3TO IOCJEI0BATEIbHOCTh ACHCTBUM, MO OOJbIIEH
YacTH Ha aBTOMAaTUYECKOM OCHOBE, KOTOPYIO COBEpPIIAET NOTPEOUTENH OT EPBOTO
pekiamMHOro oddepa a0 MOKyNKH LeneBoro mnpoaykra. Ha3anue mexaHuszma
CBSI3aHO C TE€M, YTO B IPOIIECCE MPOXOKICHUS NCUCTBUM OOJBITUM KOJIMUYECTBOM
JIOJIed  YacTh TMOTpPEOWTeNeld OTCEMBAeTCsA, IMO3TOMY, €CIIM  H300pa3uTh
CXEMaTH4HO, TO OOJbIIOE KOJMYECTBO MOJb30BaTeNIel MIATPOPMBI CykKaeTCs 10

OTHOCHUTEJIBHO Y3KOU MPOCIONKHU TEX, KTO B KOHEYHOM CUETE MPUOOPETET LEIEBOM
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TOBAp. OTCIOI[a N  Ha3BaHUC —  BOPOHKA. Cxema IMPpUBCACHA  HHIKC.

Puc. 1. CxemaTtnuHoe u300pakeHrue aBTOBOPOHKH.[11]

Metogosiorust  co31aHUsI ABTOBOPOHOK. METOMOMOTHS TOCTPOCHUS
BOpOHKM TipocTa. [lepBbIMH HEHUCTBUSAMHU SBJISIOTCS MEpONPUATHS TO cOopy
“xononHoro Tpaduka’. MeponpusTys HarpaBieHbl Ha 1eeByro ayautopuro(LlA)
tToBapa. Ha mepBom sTame “X0n0[HbIe 3aiBKHA~ COOMPAIOTCS Yepe3 MPOJaroIuid
MOCT WJIM PEKJIaMy Ha TUIONIAJIKaX M0 MHTEPHET — pekiaMe. XOJIOIHbIN Tpaduk —
3TO JIFOAM, KOTOPBIE €llle HE COOMPAIOTCsl KyIIUTh TOBap, HO YK€ 3aMHTEPECOBAHbI B
ero TNpuOOpeTeHHMH W TOTEHIMAIbHO MOTYT CTaTh KiueHTamu. [locie
MIPOXOJKJICHUS TIEPBOTO dTala 3aMHTEPECOBAHHAS ayIMTOpUsl TpaHCchopmMupyercs B
3asgBKW TOKyTaTeeil, KoTopbele 00pabaThIBalOTCS OTIEJIOM MPOJaX B PEeaIbHBIX
kireHToB. OJIHAKO, Takas cxema He sBiseTcs B Kyre d3(p(PeKkTuBHOM, T. K. TpeOyeT
OonpmuX ycunud mo “‘mobOprye” xosomHoro Tpaduka u 3asBok. [lpm Takoii
METOJMKE OOJNbIas 4acTh CPENCTB TPATHUTCS Ha JOCTHKEHHE MaKCHMaJbHOTO

qrcjia 3auHTCPCCOBAHHBIX HOKyrIaTeJ'Ief/‘I C BBICOKMMH 3aTpaTaMHd BPCMCHH H
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JCHCKHOI'O OKBHUBAJICHTA. YBennueHne KOJIM4eCcTBa 3asBOK JOCTHUI'acTCA OJHHM M3

CIIOCOOOB:
1. Pa3pacranue otnena npogax
2. YBenuueHnue nirara MIPOJIAIOILIETO nepcoHana(BbICOKas

HECTAOMJIBHOCTD, T. K. YEJIOBEUECKUN PECYPC SIBISIETCS OJHUM U3 CaMbIX JOPOTHX
U HeTpeIcKa3yeMbIX (haKTOpPOB)

3. VYBenuueHrue KOHBEPCHHM calTa/Ipyrod Mpojaromiel Iiomaaku(ueM
OoJiblllee KOJIMYECTBO MOTEHIIMAIBHBIX KJIMEHTOB MPEANPUHUMATENb MBITACTCS
MIPUBJICYb, TEM OOJIBIIIE PACTET IICHA 3a IEePEeX0/1 Ha MPOIAIOIIHI CalT)

D¢ DHEeKTUBHOCTH TAKOW CXEMBI ITPOJIAtOIIEH BOPOHKHU MPECTaBIICHA HIXKE.

Lienesast ayquropus 30000
O6pateHns 6000
KoHBepcusa mapkeTuHra 20%

O6palueHuns 6000
Knunentebl 1500
BOpOHKa npoaax KoHsepcus npoaax 25%

Knuentbl 1500
O6cenyxuanve 1200
KonBepcus 80%

BopoHka cepsuca

Bbipyuka ot
npopax KoHnBepcus komnanum 4 %

Jﬂ:u AKafemus KOHCanTUHIoBOro
6un3Heca r. Kues, yn,

+38 (097) 296-21-65 BUSINESS
+38/(050) 802-59-48 CONSULTING Muxarinoscxa 18a, odvc 39

Puc. 2. DOddekTuBHOCTH aBTOBOPOHKM IO MHEHHIO AKajJeMuu

KOHCaJTUHTOBOTO OM3Heca Ha npumepe meneBoi ayautopuu B 30 000 yenoBek[12]

Kak mMbI BUuM, ypOoBEeHb KOHBEPCUHU COXPAHSAETCSI HA OTHOCUTEIBHO HU3KOM
ypoBHE. Mcnonb30BaHUE KIACCUYECKOW BOPOHKH MPUBOJIUT MPEANPUHUMATENS B

JIOBYIIKY: 4eM OoJbllle TPAaTUTCS PEKJIaMHOro OryKeTa Ha cOop IesieBor
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ayJUTOPUM M KOHBEPTALMIO 3asBOK, TEM MEHBILIE IOJIb30BaTEIEH AOXOIAT A0
NOKYNKHU NpoaykTa. MHeIMH cnoBamu, padotaetr npunuun Ilapero — 20% ycunuii
npuHocsaT 80% pesynbTara, a 80% ycunuit npunocsat 20% pesyabsrara. Kak utor
TAaKOIro MOJX0AAa — JOCTHKEHUE HU3KOIO IMOTOJKA MPOJAX M Majoe KOJIWYECTBO
KOHBEpCHii, a Kak CIEICTBUE — KaracTpoduyeckas MOTeps PEHTAOEIbHOCTH.
OnTUManbHBIM U HAWIYYIIUM [TOKa3aTeIeM Mpojax cuuraercs, ecau 10% ot Beeit
LEJNEBOM ayJUTOPUM COBEPUIMIM MOKYNKY. BO3HMKAaeT JOTMYHBIN BOIpPOC, IO
kakon npuunHe 90% KIMEHTOB HE OOXOIAT A0 LeneBoro aeucteus. [lpuunn

MOJKET OBITh HECKOJIBKO:

1. VY NOoTeHIMaNbHBIX MMOKYyNaTelIe Ha JaHHBIA MOMEHT HET CPEJICTB Ha
MOKYTIKY.

2. [ToTeHIIMANIbHBIC TOKYIIATENIN HE TOBEPSIOT OPEHIY

3. KnueHThI npeanounTaroT UHAUBUAYATbHBIN TTOIX0/

4, [Ipomnuio HeJOCTATOYHO BPEMEHU U IPUHSTHS PELICHUS

BeixooM i TpeoJoJIeHHsT TaKuX MpoOJIeM MOXKET ObITh OJHH U3
IIPUHLIHAIIOB TOCTPOEHHSI aBTOBOPOHOK — BAPUATUBHOCTh AEHUCTBHM, YUUTHIBAKOIIAS
NOTPEOHOCTH Ka)/I0ro KJIMEHTa B OTAEJIBHOCTU. Takas cxema IMpoJax TpedyeT
BBICTPOEHUSI AJaNTUBHOW CHUCTEMBI C YYETOM ICHUXOJOTHMMH KaXIJOW TPYIIIbI
KJINEHTOB.

Ha nanHOoM »3Tanme paboThl HET CMbICIA PAcHHUCHIBaTh BCE MPUHIUIIBI
MOCTPOEHUSI BOPOHOK, T. K. HA 3T T€Mbl HAMCAHO MHOTO KHUT U paloOT, U BCE
TOHKOCTHU TMPOCTO HE MOTYT BOUTH B popMat 3Toi craThu. HacTpoiika BOPOHOK —
CJIOKHBI WHIUBUIAYAIBHBIM MPOLECC, KOTOPBIM JOJDKEH 3aHUMAThCS CHEUATIUCT
c OonpmuM craxeM pabotel. [lo 3TOM mpuyMHE omnwMilleM OCHOBHBIE C(hepsl
IIPUMEHEHUS ABTOBOPOHOK.

Cdepsl npumMeHeHHusi AaBTOBOPOHOK. BOpPOHKM HMMEIOT IIMPOKHUE
BO3MOXKHOCTH TIO TMpojakaM OOJBIIOr0 CIEKTpa TOBapoB, U BOT TOJBKO
HEKOTOPBIE U3 HUX:

1. [TponykTel nHPOOU3HECA
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B2C ycnyru
B2B ycnyru
OnToBast TOProBIIs

HNHTepHeT Mara3uHsl

o g~ N

Po3nnynas Toprosis
Bot npumep Toro, kak aBTOBOPOHKa MOXKET pabOTaTh Ha MPOJaXXy O0yUeHUs

B OHJIAWH MIKOJIE.

ABTOBOPOHKA

NPOOAX
OHJTAVH LWKONbI

KnueHT ocrasnser
3AABKY Ha
6ecnnarHoe yyactue

per wa email

3a vac ao
BebuHapa

=" y
BupyTansHbii MeHeKep AENaeT 380HOK M B vaTe 6 B email gy6.
CCBUNKE HB KOMHETY
W TaKNE - " pa. M
W USHHOCTAX, KOTOPHIE MO/TYSHT YENOSK  LBHHOCTS K NIOASPOK, LEHHOCTS M NOAAPOK
P WAMEHT  KOTOPBE! NIONYMMT KNWEHT
RO KOMUS 3a yvacTwe 2a yvacTie

BEBUHAP

Puc. 3. [Ipogaska 3asBOK B OHJIAHH IIKOJTy C UCTIOIB30BAHUEM BOPOHKH. [13]

[TogBoast UTOTH CKa3aHHOMY BBIIIE MOXHO CKa3aTb, YTO ABTOBOPOHKH — 3TO
CJIOKHBIM, HO MOIIHBI HMHCTPYMEHT IO KOHBEPTAIMU XOJIOAHOTO Tpaduka B
pealibHbIE 3a8BKU Ha MOKYIIKY IIEJIEBOTO TOBapa WM yciyru. OJHUM U3 BaXHBIX
KPUTEPUEB KAYECTBEHHOTO MMOCTPOCHUSI ABTOBOPOHKH CIIY’KHUT €€ BAPUATUBHOCTD C
BO3MOYKHOCTBIO aIallTUBHO MOJICTPAUBATHCA MOl MOTPEOHOCTH KaXKIOr0 CEerMeHTa
1e’aeBoil aynuropun. BopoHKka mMo3BOJSIET JOOUTHCS BBICOKOW PEHTAOECIBHOCTH

ousHeca. OJHaKO, TOJIbKO MPU MPABUILHONW HACTPOUKE C y4acTHEM KOMAaH/IbI
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BBICOKOKJIACCHBIX CIEIHAIMCTOB TPEANPUHAMATEIh MOXET HOOUTHCS BBICOKHX
pe3yJIbTATOB.
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