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AHHoTanusi. B crarbe 000OIIEHBI OCHOBHBIE CTpPAaTETMYECKUE IOJIXObI
IIPOJIBMKEHUs TOBApPOB PETMOHAJIBHOM KOMMEPYECKOM OpraHM3alliM Ha OCHOBE
aKTUBHM3ALMU NOTPEOUTENBCKOTO cpoca. PaccMOTpeHbl BIUsSIHUE MAapKETUHTOBBIX
KOMMYHHMKaIlMii Ha 0O0OBEM MpOAaX, a TaKKe B3aUMOCBSI3b JJIACTUYHOCTH U
sbpdexTa MaApPKETUHIOBBIX KOMMYHHUKAI[M  PErMOHAIBHOW  KOMMEpPUYECKOU
opranu3ainuu. BplfeneHbl OCHOBHBIE OCOOCHHOCTHM PEKJIAMHOM JeATeIbHOCTH
PErMOHAJIbHOM KOMMEPYECKOM OpraHM3allMM B  3aBUCUMOCTH OT CTaJHH
YKA3HEHHOTO IIMKJIA NpoayKTa. OnpeneneHsl MoKa3aTean 3JaCTUYHOCTH PEKJIaMbl

U COBOKymHBIM 3ddekt ot pekinambl. [IpeacTtaBieHo  pacrpeznesneHue
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MPOJOIKEHHOTO 3(PdeKkTa OT peKiiaMbl BO BpEMEHHU. Y CTAHOBJIEHO, YTO MPU BCEM
MHOTO00pa3uy  CyIIECTBYIOIIMX  MPOAYKTOB M  PBIHOYHBIX  CTpaTerui
KpaTKOCpO4YHaA 3JIAaCTUYHOCTDb PCKIIAMBbI, KaK ITPABHUJIO, HCBCIIMKA 110 CPABHCHHIO C
[IEHOBOM JJIACTUYHOCTHIO. Ecium MapKeTHMHroBble KOMMYHHMKAuu tuma pull
YCIICIIHBI, HOTpe6I/ITeJ'II/I CaMHU CTAHYT HCKAThb OIIPCACIICHHBIC IIPOAYKTHI U YCIYTU
H, 110 CYyTH, CBOMM BO3HHUKIINM HHTCPCCOM oOecrieyar ABHJKCHUC IIPOAYKTA IIO
KaHaJlaM I[I/ICTpI/I6y1_II/II/I. Taxkas cTparcrusa Inpcamnojaract, 4Yro TOPIOBLIC
IMOCPCAHUKHU 6YIIYT 3aMHTCPCCOBAHbI B HAJIMYMHU Y HHUX OIIPCACIICHHBIX 6peH11013
WIM TOPOAYKTOB, YTOOBI NPHBJIEYb W YAOBIETBOPUTH MOKYMATEIbCKUI CHPOC.
Peakust moTpeOuTeneil Ha MapKETUHTOBbIE MEPOIPUITHS KOMIIAHUU ONpPENEIseT
9JJaCTUYIHOCTb PCKIAMBEI. JIaCTUYHOCTD PCKIIAMbl HU3MCPACTCA KaK HM3MCHCHHUC
o0béMa mpojax (B TMPOIEHTAaX) HA KaXKIbIA MPOIEHT JOMOJHUTEIbHBIX
pekiiaMHbIX ycuiuid. Kpome KpaTKOCpPOYHOTO BIMSHUS pEKIamMbl Ha O0O0BEM
MPOJAXK CYIIECTBYET €II€ U JOATOCPOUHbIA 3P(DEKT, TO €CTh MapKETHUHTOBbHIC
YCUJIUS, TPEANPUHSATHIE B OMPEACIICHHBIM MEpHUOJl, 00ECIEUNBAIOT HEKOTOPHIM
POCT IIpOJaX B IIOCICAYIOIINC IICPUOABI. Ecnu xoMnanusg HauMHAET UCIIOJIb30BaTh
0a3el JaHHBIX, MapKETHUHTOBBIC YCHUIIUS CTaHOBITCA ele Ooiee
OpHMEHTHUPOBAHHBIMH Ha 3aMpOCHI IEJIEBON ayAUTOPUU. DIACTUYHOCTh OOBIYHON U
CHeHHaHBHOfI OEHbI MOXECT 6I>ITI: HCOAMHAKOBA, a4 BbBIPYYKa MOXCT 3HAYUTCIBHO
YBEJIMYUTHCS OJlarojiapss IpoOMOMEpONpUATUsIM. MHOTHE KOMIIAHUU HCIONb3YIOT
HOI[06HI>IG MCXAaHHU3MBbI IIPOABUIKCHHUA CBOHX TOBApOB. O,Z[HaKO MAapKCTHUHIOBasA
c¢rparcerusa, nOclibio KOTOpOﬁ ABIACTCA  pPOCT Om3zHeca IMoaAACpIKaHUC
HpI/I6BI.HBHOCTI/I, JOJDKHA TaKXKeE o0ecrieynBaTh 3HAYUTEIbHBIN pocT qUCTOU
BBIPpYYKH, CBSI3aHHBIU C IMPOBOAUMBIMH MAPKCTHUHIOBBEIMH MCPOIIPUATHUAMUA.

Abstract. The article summarizes the main strategic approaches to promoting the
goods of a regional commercial organization based on the activation of consumer
demand. The influence of marketing communications on sales volume, as well as
the relationship between elasticity and the effect of marketing communications of a

regional commercial organization are considered. The main features of the
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promotional activities of a regional commercial organization are identified
depending on the stage of the product life cycle. The indicators of advertising
elasticity and the cumulative effect of advertising are determined. The distribution
of the continued effect of advertising over time is presented. It has been
established that with all the variety of existing products and market strategies, the
short-term elasticity of advertising, as a rule, is small compared to price elasticity.
If pull marketing communications are successful, consumers will search for certain
products and services themselves and, in fact, will ensure the movement of the
product through distribution channels with their aroused interest. This strategy
assumes that resellers will be interested in having certain brands or products in
order to attract and satisfy customer demand. The reaction of consumers to the
company's marketing activities determines the elasticity of advertising.
Advertising elasticity is measured as the percentage change in sales for each
percentage of additional advertising effort. In addition to the short-term effect of
advertising on sales, there is also a long-term effect, that is, marketing efforts
undertaken in a certain period provide some increase in sales in subsequent
periods. If a company starts using databases, marketing efforts become even more
focused on the needs of the target audience. The elasticity of regular and special
prices may not be the same, and revenue may increase significantly due to
promotions. Many companies use similar mechanisms to promote their products.
However, a marketing strategy that aims to grow the business and maintain
profitability must also generate significant net revenue growth associated with
ongoing marketing activities.

KiroueBble c¢jioBa:  MOTPEOUTENBCKUM  CIIPOC,  pEKJIIaMHasl  KaMIaHWs,
MIPOJIBUKEHHUE, 3¢ (PEeKTUBHOCTL  pEKJIaMBlI, pekiIaMHO-UH(OPMAaIIMOHHOE
BOSI[CﬁCTBHC, KOMIIJICKC MAapKCTHUHI'OBBIX KOMMYHHKaHHﬁ, PCTHUOHAJIbHAA

KOMMCPUYCCKasA OpraHu3anusa
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MapkeTuHroBple ~ KOMMYHUKAllUM,  CBSI3aHHbIE  C  aKTUBU3ALIMEH,
OPUTATUBAHUEM TMOTPEOUTENBCKOTO CIIPOCa, HALIEJICHHbIE Ha CTUMYJIMPOBAHUE
CIpoca KOHEUYHBIX NOTpeOUTEeNe peruoHaIbHOW KOMMEPUECKOW OpraHHu3aliu
UMEIOT OTHOIIEeHHE K crparerusMm tuna pull. Ilorpebutenbekuii cripoc BauseT Ha
MOCPETHUKOB, KOTOPHIE, B CBOIO OYEPEAb, CTPEMATCA K TOMY, YTOOBI TOBaphl WA
YCIyTH COOTBETCTBOBAIIM CIIPOCY KOHEUHBIX moTpeduTenei [1].

B nanHOl cratbe OyaeT 0OOOLIEHBI OCHOBHBIE CTPAaTErMUECKUE IMOAXOJIbI
IPOJBMKEHUS TOBAPOB PETMOHAIBHOW KOMMEPYECKON OpraHu3aldd Ha OCHOBE
aKTUBU3ALIMU MOTPEOUTENBCKOTO cripoca. [Ipu 3TomM OyayT paccMOTpEHbI BIUSHUE
MapKETUHIOBBIX KOMMYHHMKAallMi Ha OOBEM NpOJax, a TakXKe B3aHMMOCBSI3b
AMACTUYHOCTH M 3(PPexkra MapKeTHUHIOBbIX KOMMYHHUKALM pErHMOHAIbHOU
KOMMEPYECKOW OpTraHu3allHHu.

[enpto cTpaTernu CTUMYJIMPOBAHHUE MPOJAXK HA OCHOBE MOTPEOUTENHCKOIO
cupoca sBisieTcs WH(DOPMHUpPOBaHHE AyAUTOPUM, NPHUBJICUCHHE BHUMAHUA,
o0ecrnieuyeHre JOAIbHOCTU U CHUKEHHE M3/IEpKEK Ha MOMCK, KaK IMOKa3aHo Ha pHC.
1. Ecniu MapkeTHUHroBble KOMMYHUKaMU Tuna pull ycnenrssl, norpedutenu camu
CTaHyT MCKaTh ONPEEICHHBIE MPOAYKTHI U YCIYTH U, IO CYyTH, CBOUM BO3HUKILIUM
WHTEpEeCOM o0ecrnevar ABM)KEHHE MNpPOAYKTa MO KaHajgaM JucTpuOyuuu. Takas
CTpaTerusi MpeAroaraeT, 4To TOProBbI€ MOCPEAHUKU OyIyT 3aUHTEPECOBAHBI B
HQIMYUU Y HUX ONPEIEICHHBIX OpEeHJIOB WM MPOAYKTOB, UYTOOBI MPUBICYDb U
yIIOBJICTBOPUTH MOKYMATEIbCKUN cripoc [2].

Ha puc. 1 BumHO, 4TO ISl CTUMYJMPOBAaHUS NOTPEOUTEIBCKOTO CIPOCa
MOJKET OBITh MCIOJIb30BAHO MHOKECTBO Pa3HBIX KOMMYHUKALMOHHBIX CTpaTETUH.
MHorue Xopouo M3BECTHbIE paHee HAa PBIHKE M MOJIb30BABIIUECS YCTONYHMBBIM

CIIpoCOM 6peHI[BI, JIMIIEHHBIC TTOCTOSIHHOI'O CTUMYJIMPOBAHUA ITOKYIIATCIILCKOT'O
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uHTepeca W 00ecredyeHHs] ONTHUMAJIbHOTO TMO3ULIMOHUPOBAHUS, OBLIM 3a0BITHI U
ucue3nu ¢ poiHKa. CylecTByeT Macca BapUaHTOB OpPraHHU3al[Md MPOMOAKIUH,
HANpaBJICHHBIX Ha KOHEYHBIX MOTpeOuTeNneil, Hampumep, pacHpoCTpaHEHUE
KyHOHOB, TOJIAPKOB, OPTaHU3AIMs JIOTEPEH, Jake KOMIIEHCAIUS YacTH PacXofoB
Ha TOKynky. IIpsiMoii MapkeTWHT, a B TMOCIEAHEEe BpeMs M DJICKTPOHHBIH
MapKeTUHT B VIHTepHETE HCIONB3YIOT TOT XK€ MOIX0A K (HOPMUPOBAHHIO

MOTPEOHUTEIBCKOTO CIpOCca, XOTS M JICTAIOT ero 0oJiee epCOHUPHUITUPOBAHHBIM [3,

4].

Peakmus motpeduteneit

| |

[Ipeanourenus norpeduTenei JlosutbHOCTB TIOTpEOUTENEH
— OcBenoMIEHHOCTh — PacnonoxeHHOCTb
— IlpuBneuyenue — DddexTrBHOCTH

[TotrpeOutensckuii crpoc —
KoMMyHuKanuu turma pull

— Pexmama

— IIpomoakuuu

— Karanoru

— IIpssMoll MapKkeTuHr

— TenemapkeTuHr

DNIEeKTPOHHBII
MapKEeTHHT

Cas3u ¢
obmectBeHHOCTBIO (PR)

Pucynok 1. MapkeTHHroBbIe KOMMYHHUKAuu Tuna Pull m peakius KoHeYHBIX

norpeduresiei

MenemxepaM  KpaiiHE BaXHO IIOHMMATh  BIIMSIHUE  MAapKETUHIOBBIX
KOMMYHUKaIM Ha 00bEéM mpopax. Peakuus morpeOuTeneil Ha MapKETUHIOBBIC
MEpONpPUATHS KOMIIAHMHM OIPENESeT 3JIaCTUYHOCTh PEKJIAMbl. DJIACTUYHOCTb

peKIJIaMbl U3MEPSETCsl KaK U3MEHEeHrne 00bEMa MpoJax (B MPOLIEHTAX) Ha KaXKIIbII
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IIPOIEHT JIOTIOJTHUTEIBHBIX PEKJIAMHBIX YCHIIUH [5]:

Anacmuunocms pexnamvl = llpoyenm usmenenus 06véma npooasxic (3a
onpedenénnviil nepuod epemenu) | [lpoyenm usmenenus 3ampam na pexiamy (3a

onpeoenénHbvlil nepuood 8pemeHi)

ITpu BcéM MHOrooOpa3uu CyIIECTBYIOUIMX HPOAYKTOB U PHIHOYHBIX
CTpaTeruii KpaTKoCpOYyHasl AJIaCTUYHOCTh PEKIaMbl, KaK IPAaBHJIO, HEBEJIMKA IO
CPaBHEHHMIO C ILEHOBOM JJacTHUYHOCThIO. MccmemoBanms 128  peknamMHBIX
KaMIIaHUM ITOKa3aJd, YTO B CPEIHEM 3JIACTUYHOCTH peknambl cocrasisier 0,22;
JWIIb B OTHAENBHBIX CIy4YasX 3JACTHYHOCThH npeBbicwiia 0,5. DTO 03Hayaer, 4to
IPU TOBBIIIEHUH PEKJIAMHBIX pacxoAoB Ha 1% 00BEM Mpojaxk yBEIWYUBAETCA
npumepro Ha 0,22% [6, 7, 8].

HyXHO uMeTh B BHAY, YTO B ONpeneNEHHON (a3e KU3HEHHOIO IHKIa
IPOJYKTAa HACTyNaeT HEKUH IIpeAesl pocTa MpoJaX 3a CYET pPEKIaMHOU
nestenpHocTH. Ha sTame BbIBOAa MNpPOAYKTa Ha PHIHOK KOMIIAHUS-TPOAABEL]
UH(pOPMUPYET, OOBICHSIET MPEUMYILIECTBA IPOAYKTA, (POPMUPYET UHTEPEC PHIHKA,
HO cripoc e HeBenuK. Jlaxke ecau pexkiiaMa o4eHb 3(pPEeKTUBHA, HEJIb3s OKUIATh
CJIMIIIKOM OBICTpOro pocta crpoca [9].

Korzaa npoaykt nepexoguT Ha CTaJui0 POCTa, JAOMOJIHUTEIBHBIE PacXobl HA
pekiaMy MO3BOJIAIOT JOOWUTHCS HAUBBICIIUMX TEMIIOB pocTa mnponax. He nenas
CEepbE3HBIX HMHBECTHLIMM B peKJIaMy Ha 53TOM JTane, KOMIAaHUS TepseT
3aMeyaTelIbHyl0 BO3MOXXHOCTh PE3KO YBEIWYUTh OOBEMBI MPOJaX, TaK Kak
AIACTUYHOCTh PEKJIAMbl JOCTUTAET MAKCUMAJIbHBIX IOKa3aTele MMEHHO B ATOT
nepuos. OIHAKO MO Mepe TOro, Kak pPBIHOK JOCTHIaeT 3PEJIOCTH, BIIHSHHE
pekiaMbl Ha 00BEMBI MPOAAXK CHMKAeTCs. Yepe3 HEKOTOpoe BpeMs, B YCIOBHUSAX
MOHMKAIOIIEICS aKTUBHOCTH PHIHKA, KOMITAHUHA HEOOXOJIMMO MOHMKATh PacXObl
Ha MapKETHHT, TaK KaK PeKJIaMHbIe YCHIIHS Aaf0T Bcé MeHbIuit s dexr [1, 10].

Kpome KpaTKOCpOYHOro BIMSHHS peKjiaMbl Ha O0BEM MPOJaX CYIIECTBYET

emie ¥ AoArocpouHblil 3¢ dexT. To ecTb MapKETUHTOBBIEC YCUIIUS, IPEATPUHATHIE B
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OTIpe/IeTICHHBIN TEPHO/, 00ECTIEYUBAIOT HEKOTOPBINA POCT MPOJaXK B MOCIEIYIOIINE
nepuoabl. Koadpduument anmurensHoct 3¢ dexTta pexiaambl BapbUpPyeTCs OT HYJIA
710 €UHUILIBI, cocTaBisisl B cpeaHeM 0,5. To 03HayaeT, YTo €Ciu B MOMEHT BBIXOJ1a
pekiamMbl KOAPGUIIUEHT €€ BIUSHUS Ha MPOAAKM NPUHATH 32 €IUHUILY, TO B
creaytomieM nepuoje 3peKT oT 3Toil pexiambl coctaBut yxe 0,5. 3atem — 0,5 B
KBajgpare, To ecth 0,25 oT 00bEMa MpoIak B HYJICBOM MEPUOJIE, — U TaK Jlaee, Kak

mokasaHo Ha puc. 2 [11].
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Pucynok 2. Pacnpenenenue mnpogoskeHHOro 3¢dexkra oT pexiaamMbl BO

BpeMeHH
CoBOKyIHBIH 3P (EKT OT peKsiaMbl PACCUUTHIBACTCS CICAYIONIMM 0Opa3om [1,

12]:

Cosoxynnuiti a3ghghexm om pexnamol = OO0bEM OONOJHUMENLHBIX NPOOAIC 8
OenedicHbix eounuyax (3a onpeoenénnulii nepuoo epemenu) | (1 — Kosppuyuenm

onumenvHocmu QG exma pexiamol)

Hcxons 3 nmpuBea&HHOM BbIilie (OPMYIIbI, OOIIHMI POCT MPOJIaX BCIIEICTBHE
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BBIXO0/Ia PEKJIAMHOTO POJIMKA BABOE OOJIBIIE, YeM KPATKOCPOUHBIN 2P QEKT.

Ecniu xommnanusi HayMHAeT HMCHONB30BaTh 0a3bl JAHHBIX, MAapKETHUHTOBBIE
yCWIMSI CTaHOBSTCS emé 0ojiee OPUEHTHPOBAHHBIMU Ha 3alpochl I1EJIEBOM
aynuropun. Co3m1aércsd MEXaHu3M, ¢ TOMOIIBIO KOTOPOTO MOXHO CTUMYJIHPOBAThH
NOTEHIIMAIBHBIX TOTpEeOUTENe K OmpeleleHHbIM jaeicTBusiM. Hampumep,
pacchuiaTh MOTPEOUTENSAM KYITOHBI, JAIOIUE CKUJIKY Ha IIEHY TOBapa.

Pe3ynpTaThl uCCleI0BaHHUsS W3BECTHBIX OPEHIIOB MOKa3ajd, YTO B CPEIHEM
AJIACTUYHOCTh  LIEHbl  NMOTPEOUTENBCKUX  TOBAapoB  (MCKIIOYas  TOBaphbl
JIOJITOCPOYHOr0  MOoTpedieHus) cocrabiuger 1,76. OpHako, »IaCTUYHOCTh
CIEIHUAJIBHBIX 1IEH, YCTAHOBJIECHHBIX I IPOMOAKIIMI OKa3bIBAETCS rOPA30 BBHIIIIE.
Ecnan npousBoguTens peldT IPEAIOKUTh CIIEHUAIBHBIE LIEHBI U OJHOBPEMEHHO
IIPOBECTH PEKIIAMHYI0 KAMIAHUIO, 3JIACTUYHOCTHh CHENUAIBHOM LEHBI MOYKET
3HAUUTEIBHO BbIpacTH. Hampumep, 3IaCTUYHOCTH CIIEHMAIBHOM IIEHBI HAa
WUTPUCTBIE BHHA BO BpeMs IIPOBEIACHUA PEKIAMHOW KAMIIAHUM BO3pPACTAET
npuMepHo 10 14. BaxHO Takxke 3aMeTUTh, YTO BJACTUYHOCTh CHEHHATbHOU
TIPOMOIICHBI CHHYKACTCSI C pOCTOM JI0JIH phiHKa [13].

[TogBoas onpenenEHHbI UTOT UCCIEA0BAHNS, MOKHO OTMETUTD CIIETYIOLIEE:

OnacTUYHOCTh OOBIYHOM M CHELMATbHOM LIEHBl MOKET ObITh HEOJMHAKOBA, a
BbIpyYKa MOJKET 3HAYMTEJIBHO YBEIMUUTHCSA Oyiarojapsi MpOMOMEPOIPHUSITHSIIM.
MHorue KOMMNAaHWM MCHOJB3YIOT MOAOOHBIE MEXAHM3MBbI TMPOABUKEHHUS CBOMX
ToBapoB. OJIHAKO MAapKETHHIOBas CTPATETHsl, LEJIbIO KOTOPOW SABIISIETCS POCT
Ou3Heca U TOAJACp)KaHUE MNPUOBUILHOCTH, JOJDKHA Takke oOecreynBaTh
3HAYUTEJIBHBII  POCT  YKMCTOM  BBIPYYKHM, CBS3aHHBIM C  IIPOBOAMMBIMU
MapKETUHTOBBIMA ~ MEpPONPUATUSAMU.  TakuM  oOpa3oM,  PYKOBOJIUTEISIM
PErMOHANIbHBIX KOMMEPYECKHUX OpraHu3aluii HeoOXOJUMO OIIEHUBATH BIIMSTHUE
MapKETUHIOBBIX MEPONPHUITHI HE TOJIBKO C TOUYKHU 3PEHHS BBIPYUKH, HO U C TOUKH
3peHUs YPOBHSI MPUOBLIH.
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